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The information contained in this document represents the current view of uptime on the issues discussed as of the date of publication. Because 
uptime must respond to changing market conditions, it should not be interpreted to be a commitment on the part of uptime, and uptime cannot 
guarantee the accuracy of any information presented after the date of publication. 
This document is for informational purposes only. 
 
 
UPTIME MAKES NO WARRANTIES, EXPRESS, IMPLIED OR STATUTORY, AS TO THE INFORMATION IN THIS DOCUMENT. 
 
 
Information in this document, including URL and other Internet Web site references, is subject to change without notice. Unless otherwise noted, the 
companies, organizations, products, domain names, e-mail addresses, logos, people, places, and events depicted in examples herein are fictitious. 
No association with any real company, organization, product, domain name, e-mail address, logo, person, place, or event is intended or should be 
inferred. Complying with all applicable copyright laws is the responsibility of the user. Without limiting the rights under copyright, no part of this 
document may be reproduced, stored in or introduced into a retrieval system, or transmitted in any form or by any means (electronic, mechanical, 
photocopying, recording, or otherwise), or for any purpose, without the express written permission of uptime ITechnologies GmbH. 
uptime may have patents, patent applications, trademarks, copyrights, or other intellectual property rights covering subject matter in this document. 
 
 
Except as expressly provided in any written license agreement from uptime, the furnishing of this document does not give you any license to these 
patents, trademarks, copyrights, or other intellectual property. 
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Adobe® AIR® is either registered trademark or trademark of Adobe Systems Incorporated in the United States and/or other countries. 
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Click on the 
install button 

to start 
installing 
pipeliner 

 

Quick pipeliner install 

1. Step – Select the pipeliner language and start installation 

 

2. Step – Submit Adobe AIR installation 

 

3. Step – Start installation of pipeliner 

 

  

2 
Click yes in a purpose of 

continuing install process 

 

Note: Pipeliner requires 

installation of Adobe® Air® 

framework. 

 

1 
Choose the software 

language and click to start 
install process of pipeliner 

 

The system will ask you to installing 
Adobe Air only if you do not have it. 
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4 
Customize your installation 

preferences and location 

 

5 Click continue to proceed 

 

4. Step - Setting up pipeliner installation preferences and location 

 

5. Step - Adobe license 

  

6 

Read End User License 

condition of Adobe® Air® 
and continue with 

installation and wait until 

the system will install 
pipeliner. 
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Registration form 

After successful installation and opening pipeliner, the system will ask you to fill in the registration form, which is needed to be filled in order to use the 

pipeliner p-free version. 

 

 

Now, you can use and experience unique sales force empowerment software, pipeliner.      

5 

Insert all mandatory fields 
marked with „*”. Please 

read the GTAC and click on 
the „submit” button to start 

using pipeliner. 
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Dynamic 
Target 

Opportunity 

Sales step 

Menu 

Pipeliner 

Options 

Using pipeliner – graphic user interface (GUI) 

Pipeliner has three main features, which help you to see your business competence according to your desired target. Firstly, there is target, which, 

inter alia, shows you the actual status of your business efficiency. Secondly, pipeliner setup, where you can configure e.g. number of sales steps with 

the purpose of seeing the development of your business according to your opportunities. Finally, pipeliner consists of the opportunities, which are part 

of your business strategy. 
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1 
Add/remove sales 

step 

 

2 
Add/remove 

document template 

 

3 
Edit name of sales 

step, document 

 

4 
Edit document 

template 

 

5 
Edit currency 

symbol 

 

Quick guide – Free version 

Step 1 Setup pipeline 

At the beginning, you have to configure your pipeline setup. Pipeline consists of sales steps, its percentage of probability and documents 

templates. Setting up the configuration of all these features will help you to follow your business sales strategy. 

How to 
get there 

 
Pipeliner menu > Pipeliner menu > Pipeline setup 
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Step 2 Feed pipeline (Add opportunities) 

Every sales strategy is related to the opportunities in its business. The main advantage of pipeliner is its ability to contain as many 

opportunities as your business needs. You have to “feed” your pipeline with opportunities. 

How to 
get there  

Pipeliner menu > Create new opportunity 

 

 

1 
Insert all mandatory fields: 

 opportunity name  

 opportunity value  

 its related account 

 closing date 
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Step 3 Working with Basic Dynamic Target 

The basic dynamic target enables you to see your sales business condition according to the opportunities values and their position in sales 

steps. Moreover, you can setup target goal value to see efficiency of your sales business. 

 

  

1 

By clicking changing sign, 
you can alter its display. 
Moreover, by clicking on 

the dynamic target, you can 
enroll its main details. 

 

2 See target period.  

 

3 
Insert dynamic target goal 

value. This field is optional. 
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1 Select the opportunity 

 

2 
Drag the opportunity  
from one sales step 

 

3 
Drop the opportunity to 
the desired sales step 

 

Step 4 Sale process (moving the opportunity) 

The sales process is based on moving the opportunity along the sales steps with the purpose to get it to the final sales step. Every sales step 

has its own value of probability i.e. how much of the opportunity value is contributed to the target. Moving the opportunity from one sales step 

to another with virtually raise your probability of achievement of your business. The main goal is to move the opportunity to the last sales step 

in order to finish and close the opportunity. 

 


